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Important Disclaimer
This presentation has been prepared by MEEZA QSTP LLC (Public) (the “Company”) for informational purposes only. Neither this presentation, nor any part of it, may be relied on in connection with, or act as an inducement to, or
otherwise as the basis for entering into any contract or commitment whatsoever. This presentation is not, and should not be assumed to be, complete. It is provided for information purposes only.
This presentation, its contents, and any information provided or discussed in connection with it are strictly private and confidential and may not be reproduced, redistributed, referenced, or passed on, directly or indirectly, to any
other person or published, in whole or in part, for any purpose, without the consent of the Company (provided that you may disclose this presentation on a confidential basis to your legal, tax or investment advisors (if any) for the
purposes of obtaining advice).
The proposed offering of securities to which this presentation relates is open in Qatar only, to individual Qatari nationals and selected institutions. This document is only for intended specific recipients in Qatar. It is not intended for
public circulation or consumption. If you have unlawfully or mistakenly received a copy of this document, please discard the same immediately. Acceptance of delivery of any part of the presentation by you constitutes unconditional
acceptance of the terms and conditions of this notice.
This presentation does not constitute or form part of, and should not be construed as, an offer to sell, purchase or subscribe for, or invitation or solicitation of, or invitation to make any offer or recommendation to sell, purchase or
subscribe for, or otherwise invest in, any shares or other securities.
Any investment is subject to various risks, none of which are outlined herein. All such risks should be carefully considered by prospective investors before they make any investment decision. Whilst the information in this document
has been published in good faith, the Company does not provide any guarantees, representations, warranties or other assurances (express or implied) regarding the fairness, accuracy, completeness or correctness of this information
and no reliance should be placed on it. The Company, its affiliates and any of its or their respective directors, officers, partners, members, employees, agents or advisors assume no liability or responsibility and owe no duty of care for
any consequences of any person acting in reliance on the information contained in this presentation or for any decision based on it. The Company does not undertake to provide access to any additional information or to update this
presentation or to correct any inaccuracies which may become apparent.
References in this presentation to the actions, beliefs and statements of the Company are references to actions, beliefs and statements of the founders and/or board of directors of the Company. Statements contained in this
presentation that are not historical facts are based on current expectations, estimates, projections, opinions and beliefs of the Company as at the date of this presentation, and there can be no assurance that future results or events
will be consistent with any such expectations, estimates, projections, opinions and beliefs. Such statements involve known and unknown risks, uncertainties and other factors, and reliance should not be placed thereon. In addition,
this presentation contains “forward looking statements”. Actual events or results or the actual performance of the Company may differ materially from those reflected or contemplated in such forward-looking statements.
The information in this presentation is subject to change. The timetable shown in this presentation, including the date of listing, may be influenced by a range of circumstances such as market conditions. There is no guarantee that
listing will occur and you should not base your financial decisions on the Company’s intentions in relation to the initial public offering and listing of the Company’s shares on the Qatar Stock Exchange at this stage.
This presentation has not been submitted to, or approved by, the securities regulatory authority of Qatar or any other state or jurisdiction. Any investment decision to purchase securities should be based solely on the contents of the
offering prospectus (and any supplemental document) in its final form published by the Company in connection with the proposed initial public offering and listing and trading of its shares on the Qatar Stock Exchange as approved by
the securities regulatory authority of Qatar.
Qlnvest LLC (the “Listing Advisor and Offering Manager”) is acting exclusively for the Company, and no one else in connection with the initial public offering and listing of its shares on the Qatar Stock Exchange. It will not regard any
other person as its client in relation to the same and will not be responsible to anyone other than the Company for providing the protections afforded to its clients, nor for providing advice in relation thereto, the contents of this
presentation or any transaction, arrangement or other matter referred to herein. Qlnvest LLC is a limited liability company, licensed by the Qatar Financial Centre (License No. 00048) with a principal place of business in Qatar: 39th
Floor, Tornado Tower, West Bay, PO Box 26222, Doha, Qatar.
Acquiring investments to which this presentation relates may expose an investor to a significant risk of losing all of the amounts invested. Persons considering making such investments should consult an authorized person
specializing in advising on such investments.
General Disclosure
No action has been or will be taken in any jurisdiction other than Qatar that would permit an initial public offering and listing of the shares of the Company, or possession or distribution of this presentation or any other offering or
listing material in any country or jurisdiction other than Qatar, where action for that purpose is required. Accordingly, the shares of the Company may not be offered or sold, directly or indirectly, and neither this presentation nor any
other offering or listing material or advertisement in connection with the shares of the Company may be distributed or published in or from any country or jurisdiction except under circumstances that will result in compliance with
any and all applicable rules and regulations of any such country or jurisdiction. Persons into whose possession this presentation or any other offering or listing material or advertisement comes should inform themselves about and
observe any restrictions on the distribution of this presentation and the initial public offering and listing and sale of the shares of the Company, including those in the paragraphs above. Any failure to comply with these restrictions
may constitute a violation of the securities laws of any such jurisdiction. This presentation does not constitute or form part of, and should not be construed as, an offer to sell, purchase or subscribe for, or invitation or solicitation of,
or invitation to make any offer or recommendation to sell, purchase or subscribe for, or otherwise invest in, any shares or other securities to any person in any jurisdiction to whom it is unlawful to make such offer, recommendation,
invitation or solicitation in such jurisdiction.
United States Disclosure
THE SHARES TO BE OFFERED AND LISTED BY THE COMPANY HAVE NOT BEEN AND WILL NOT BE REGISTERED UNDER THE UNITED STATES SECURITIES ACT OF 1933, AS AMENDED (THE “SECURITIES ACT”), OR THE SECURITIES LAW OF ANY
STATE OR TERRITORY OF THE UNITED STATES AND MAY NOT BE OFFERED OR SOLD WITHIN THE UNITED STATES, OR TO, OR FOR THE ACCOUNT OR BENEFIT OF, A US PERSON (AS DEFINED IN REGULATION S UNDER THE SECURITIES ACT),
EXCEPT PURSUANT TO AN EXEMPTION FROM THE REGISTRATION REQUIREMENTS OF THE SECURITIES ACT AND APPLICABLE STATE SECURITIES LAW.
United Kingdom Disclosure
Neither this presentation, nor any other document issued in connection with the initial public offering and listing of the Company’s shares, may be passed on to any person in the United Kingdom. All applicable provisions of the
Financial Services and Markets Act of 2000, as amended, must be complied with in respect of anything done in relation to the shares of the Company in, from, or otherwise involving the United Kingdom.
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Summary of offering and listing terms
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Issuer

Founding shareholders

Offering size and structure

Offer price

Subscription period

Use of proceeds

Listing venue

Shareholder
structure post-IPO

Advisors

MEEZA QSTP LLC (Public) (“MEEZA” or the “Company”)

Qatar Foundation for Education, Science and Community Development (“Qatar Foundation” or “QF”): 80%
Ooredoo Q.P.S.C (“Ooredoo”): 20%

Offering will comprise of 324,490,000 fully paid-up shares in the Company, representing 50% of the total issued share capital, allocated as follows:
o 121,393,000 shares for qualified investors that participated in the book building process, representing 18.71% of MEEZA’s share capital
o 203,097,000 shares for individual Qataris and Qatari corporate investors, representing 31.29% of MEEZA's share capital

The offering price includes the nominal value of QAR 1 per share, a premium of QAR 1.16 per share and Offering and Listing Fees of QAR 0.01 per
share

Tuesday 6t June 2023 — Monday 19t June 2023

QF and Ooredoo, the selling shareholders, will receive all of the net proceeds of the offering. The offering and listing fees collected will be used to
pay the actual expenses incurred in connection with the IPO (the "Offering and Listing Expenses") and to the extent the Offering and Listing
Expenses incurred exceed the offering and listing fees collected, QF and Ooredoo shall be responsible for paying the difference

Qatar Stock Exchange (“QSE”)

QF: 40.00%
Ooredoo: 10.00% * Individual and Corporate Investors: 31.29%
Qualified Investors: 18.71%

Listing Advisor and Offering Manager: Qlnvest LLC * International Legal Advisor: Eversheds & Sutherland (International) LLP
Financial Evaluator: EY Consulting LLC ® Qatar Legal Advisor: Sami Abdullah Abu Shaikha
External Auditor: Deloitte & Touche (Qatar Branch) * Lead Receiving Bank: Qatar National Bank Q.P.S.C




Ownership structure ﬁa’ﬁﬁm’

Pre-IPO structure ‘ ‘ Post-IPO structure
S —
- - s
1 b i wd o P b i wd o Individual and
Qatar Foundation Qatar Foundation Corporate Investors
31.3%

80.0% Rfmgz,{ 20.0% 40.0% &HEEZA

10.0%
18.7%
o0 2 o'
Bookbuild / Qualified
Investors
“ ‘ Shares ‘ ‘ % of the Company ‘ ‘ % of the Offering
Qatar Investment Authority 32,449,000 5.00% 10.00%
General Retirement & Social Insurance Authority (Civil Fund) 32,449,000 5.00% 10.00%
Al Khor Holding 32,449,000 5.00% 10.00%
General Retirement & Social Insurance Authority (Military Fund) 9,734,000 1.50% 3.00%
Qatar Insurance Company 6,912,000 1.07% 2.13%
Doha Insurance Group 3,700,000 0.57% 1.14%
General Authority for Minors’ Affairs 3,700,000 0.57% 1.14%
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MEEZA at a glance

.

Vism

MEEZA

’ Business overview

MEEZA by numbers (As of Dec-22)

® Established in 2008 as a Qatar Foundation joint venture, MEEZA is an end-to-end managed

IT services and solutions provider in Qatar

* In addition to operating 5 data centers known as M-Vault, the Company offers managed IT

services, solution services, workplace services, security & cloud services

* M-Vault data centers boast a guaranteed uptime of 99.98%, currently offering a total
capacity of c. 24.4AMW, with an additional c. 19.5MW of total capacity expansion currently

being contemplated by management

* In 2022, MEEZA delivered c. QAR 352.9m in revenue and c. QAR 52.1m in net income,
with an EBITDA margin of c. 35% and total assets amounting to c. QAR 1.2bn

* MEEZA has a wholly owned subsidiary called MEEZA Information Technology WLL
(“MEEZA IT”), which was established in 2015 to expand MEEZA’s geographic presence and

service offerings

| |

N\ ( N\
QAR 352.9m QAR 124.0m QAR 52.1m
Revenue EBITDA Net income
Financial
QAR 55m 1.2x 4.5% | 7.7%
Net cash Gross debt / EBITDA RoA | RoE
\_ J L J L
- N [ N
5 24.4 MW 19.5 MW
Data centers Total capacity Expected
expansion?
Operational ) o
99.98% 1921 c. 50%
Power uptime Employees Market share?
. J L J L

MEEZA has been first to market with a number of initiatives over the past 15 years

Country’s first
commercial Security
Operations Center

Country’s first end-to-
end managed IT
services provider

launched (“s0C”) launched
2008 2013

2010 2014

Qatar’s first commerecial
locally hosted cloud
computing solution

MoCIT strategic partner
for the country’s first
QITCOM edition

Qatar’s first Tier-3 Platinum

LEEDS data center facility

promoting global standards in
sustainability and efficiency

2014

o ©

2014

First service desk
institute 4-star rating in
the MENA

First smart city design, build
and operate service provider
signing Msheireb as one of
top MENA smart cities

2015

@ ©

2019

Largest in country
Microsoft Azure cloud
hosting partner offering 2
large scale nodes

Hosting Qatar’s Internet
Exchange, QIXP

2020

o W

2021

Launching Qatar’s largest
data center facility in the
secure Qatar Science &

Technology Park campus

MEEZA is a leading data center operator and end-to-end managed IT services provider in Qatar

Notes: 1) As of 17t May 2023; 2) Over the next 2-3 years; 3) Based on Qatar’s estimated supply of c. 48 MW




Key investment highlights

1

Leading position in
the drive for
digitalisation

2|
Unique positioning
as the leading end-

to-end IT services
provider in Qatar

3

Long-term customer
relationships
coupled with highly
visible cash flows

4

Strong profitability
and solid financial
position

s

Highly experienced
senior management
team

The world is experiencing a data boom, creating significant demand for data centers and IT services, a landscape in which we have a solid position :
The growth of data being created and used is expected to continue for the foreseeable future, driven by the continuous enterprise and government digitalisation
efforts, cloud services, streaming and gaming platforms take-up, proliferation of smart devices with higher resolution and use of big data for analytics and Al :
Customers get the best value from IT service providers in a market like Qatar, where energy prices and telecoms connectivity are favourable and where supply chains 1
are reliable :
MEEZA is the data center pioneer of Qatar, commanding approximately 50% of the Qatari market’s data center capacity, owning and operating 5 state-of-the-art data :

centers with a total capacity of 24.4AMW 1

MEEZA QSTP LLC (Public) provides fully integrated, end-to-end IT services in the State of Qatar :
Our product offering includes but is not limited to data center and colocation services, managed services, solution services and cloud services :
We operate as the only IT services provider in Qatar that integrates 5 state-of-the-art data centers (known as M-Vault) with our IT services portfolio to provide tailored :
end-to-end solutions 1
M-Vault data centers boast a guaranteed uptime of 99.98%, currently offering a total capacity of 24.4AMW, with an additional c. 19.5MW of total capacity expansion :
currently being contemplated by management over the next 2 to 3 years to keep up with growing demand !

We take pride in our client base which comprises of numerous strategic sovereign entities, international hyper-scalers, and large corporates
Most of our contracts are long-term in nature, with some key data center related contracts extending up to 15 years

This provides us with recurring revenue streams, high visibility on cash flows and allows for cross-selling new managed services and other ancillary IT services to our
existing blue-chip client base

Now that we have achieved economies of scale, MEEZA is now enjoying strong revenue growth and record annual profit margins year-on-year

We have consistently recorded strong and stable growth over the last 3 years with revenue growing at a 11.3% CAGR between 2020 and 2022, coupled with an
EBITDA CAGR of 10.9% over the same period, driven by a significant growth in demand for data center capacity and ancillary IT services

MEEZA has also recorded a high profitability to shareholders, with net income growing at a CAGR of 22.4% over the last 3 years to reach QAR 52.1 million in 2022 (c.
15% net income margin)

In addition, MEEZA has maintained a healthy financial position, underpinned by a growing fixed asset base, significant cash reserves and low leverage

1
1
Our senior management team has significant years of professional experience in the IT industry and a track record of successfully delivering, managing and integrating 1
key strategic projects :

1

We boast a mix of local Qatari leaders coupled with the global expertise of foreign senior management members with track records at some of the world’s Iargest:

technology and service provider companies in the world !
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Overview of business segments (1/2) MEEZA

Contribution (2022A) Description Revenue evolution (QAR m)

1 * This segment relates to the development, management and leasing out
of physical data centers for clients to safely store their servers and data 138.2
125.6

®* MEEZA currently has a capacity of 24.4MW across 5 (most of which are
Tier Il certified, noting that Tier IV data centers require 2 fully redundant

L. . . 92.7
sources of power, which is not currently available in the country)

* Data center revenue is underpinned by long-term customer contracts,
ranging predominantly between 3-15 vyears, thereby generating
consistent monthly recurring revenue

Data Centers 39%

® Services models include:

o Colocation — MEEZA manages the data center for the client " T T

o Data Suites — clients choose to self-manage their IT equipment in the 2020A 2021A 2022A

data center or MEEZA manages their IT assets

2 * Managed services are tailored IT solutions provided to clients that want

to outsource some or all of their IT workload but still maintain a degree
of control without having to fully transition to a cloud-based $3.0 91.0

environment 725

* This includes managed network, applications and infrastructure

Managed Services
* In addition to managed IT workload, MEEZA also offers a host of cyber
security solutions, which includes 24x7 security operations centers (a

26%
0 form of command-and-control environments looking after the safety of

the customer’s own IT infrastructure and the data within it). MEEZA ! ' '
. . , . 2020A 2021A 2022A
offers a variety of commercial SOC’s in Qatar and has developed many

processes around leading security technology products since 2013

MEEZA has positioned itself as a leader in the Qatari data center ecosystem, which has experienced significant tailwinds due to the growing need for
digitalization




Overview of business segments (2/2)
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MEEZA

‘ Contribution (2022A) ‘ ‘

3

Solution Services

Others

Description

Revenue evolution (QAR m)

22%

Solution services are usually in the form of ad-hoc IT consultancy,

integration, hardware/ software resale and installation services

These services are relevant where customers want MEEZA to design and
develop specialized/ tailored IT stacks for them and in some cases
transfer know-how before fully handing over the end-user product for

self management

Contracts are typically short-term and back-to-back in nature

Pricing for solution services are usually determined based on a cost-plus
model

81.6

13%

In addition to the 3 core offerings listed above, MEEZA also provides the
following ancillary services to its clients:

o Workplace Services: Provision of onsite resources for various skill sets
to assist the client in operating end-user devices, IT systems, and
networks

o Master Systems Integrator Services: Provision of multiple IT product
lines, project management, operations, and hardware & software
resale. A recent example is the project with Msheireb Properties,
where MEEZA is responsible for the set-up and maintenance of the
whole IT infrastructure of the smart city

o Cloud Services: Leveraging MEEZA's own data center infrastructure to
provide cloud services to its clients

78.9
40.4
2020A 2021A 2022A
68.8
48.7 44.7
2020A 2021A 2022A

MEEZA’s range of solutions and services enables it to serve its clients from end-to-end

10




MEEZA certifications M’ETEZZ

Q..

Q 2012

e 2016

.

9' 2021

1SO 9001- Quality Management System

* Used by organizations to demonstrate their ability to consistently provide products and services that meet customer and regulatory requirements and to
demonstrate continuous improvement

ISO 27001- Information Security Management System

* Provides the framework for an effective Information Security Management System to protect organizations and includes all the risk controls (legal, physical and
technical)

1SO 20000- IT-Service Management System

* Helps organizations to evaluate how effectively they deliver managed services, measure service levels and assess their performance

ISO 14001- Environmental Management System

* Helps organizations to improve their environmental performance through more efficient use of resources and reduction of waste, gaining a competitive
advantage and the trust of stakeholders

OHSAS 18001- 1SO 45001

* Enables organizations to provide safe and healthy workplaces by preventing work-related injury and ill health, as well as by proactively improving its health and
safety performance

1SO 22301 Business Continuity Management System

* Designed to help organizations prevent, prepare for, respond to and recover from unexpected and disruptive incidents

PCI-DSS- Payment Card Industry
* Set of security standards designed to ensure that companies that accept, process, store or transmit credit card information maintain a secure environment
SOC2 type 1

* Series of standards designed to help measure how well a given service organization conducts and regulates its information

MEEZA has established, documented and implemented an Integrated Management System (IMS) that exists as part of a larger strategy to comply with

the various ISO standards

11
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Macroeconomic backdrop

if[iEJEEZA

Qatar’s economy has steadily recovered from the COVID induced headwinds...

Gross domestic product growth (%)

100 - 95.3
~. 810 809
4.2% 20 A \0___0\\ 740 729
3.1% 33% 59 ~0---0
15% 2.4% 1.8%
. 1070 60 A
1.2% 0.7% °
r T T T T T T T T T T 1 40 A
(1.5%) 20 A
(36%) I T T T T T T T T T T 1
2016A 2017A 2018A 2019A 2020A 2021A 2022A 2023E 2024E 2025E 2026E 2016A 2017A 2018A 2019A 2020A 2021A 2022A 2023E 2024E 2025E 2026E
u@ —O—WTI Henry Hub

...on the back of recovering oil & gas prices, albeit forecasted to remain flat...
Crude oil price (WTI - USD / barrel) & natural gas prices (Henry Hub - USD / MMBTU)

v

...allowing to maintain a fiscal budget surplus and low unemployment rate...

Budget balance (%) and unemployment rate (%)

14.2% 14.7%

16% - S
[v)
,0 SC1M% 9049 10.2%
12% 1 , . p
8% 59% 489 a SO
© 07 4.4%

1.3% ,
4% - /O’\O\()//D

- T T T T T T T T T T - 1
ZM 2018A 2019A 2020A 2021A 2022E 2023E 2024E 2025E 2026E
(2.9%)

(4%) -
(8%) 1
(12%)

(16%) - Unemployement rate (%)

—O— Budget balance (%)

...Whilst improving and stabilizing economic and credit fundamentals

Credit ratings and CDSY

cDs? Mooby’s ggt?neg t)bal FitchRatings
Current 55
Aaa AA+ AAA
=== 10-yearaw. 21
. Current 82
Dubai NA NA NA
10-year avg. 149
Current 42
Abu Dhabi Aa2 AA AA
10-year avg. 60
Current 65
iy Al A A+
N 10-year avg. 85
C t 42
urren Aa3 AA A
10-year avg. 69

Qatar’s economy has weathered the COVID induced slowdown and is projected to grow at a steady pace over the next 5 years

Notes: 1) As of 21 May 2023; 2) 5-year CDS
Source: IMF, S&P Capital 1Q, Statista, Bloomberg

13




Qatar ICT market

d iyt
MELEZA

The overall ICT market in Qatar is expected to grow at a steady pace...

Total ICT spend - Qatar (USD bn)

...Whilst services MEEZA is focused on are expected to outpace overall ICT growth...
Total MEEZA services spend — Qatar (USD m)

_____________ I, fmmmmmmmmey, ——
 cAGR:AS%  {CAGR:108% ]
A A 15530 1,706.0
72 7.5 7.9 : 1,399.0 o
6.9 . 1.253.0 ’ —?— 209
1,133.0 ! —15;1— 200 284
T 170 225
119 248 264 280
232
248 273 =
360 392 432 474 514
2022E 2023E 2024E 2025E 2026E 2022E 2023E 2024E 2025E 2026E
¢ Solutions services Managed security services ' Managed services
{; Cloud services Data center M End user services
L

...on the back of increasing deman

d for data center capacity...

Total data center demand — Qatar (USD m & MW)

...and the associated need for cybersecurity
Total cyber security demand — Qatar (USD m)

_____________ S
1 CAGR:18.0 b
T 548.0
474.0
404.0
338.0
283.0
. _ O ——O/EZ”/Z
45 =
39
2022E 2023E 2024E 2025E 2026E
Spend (USD) —O— Capacity (MW)

_____________ .

(" CAGR: 10.6% |

_— AR
20.
478.0 >20.0

387.0 431.0
347.0 )

2022E 2023E 2024E 2025E 2026E

MEEZA is well positioned to take advantage of the rapid growth expected in the Qatari data center and cybersecurity market

Source: Third-party report commissioned by MEEZA management
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Key financial highlights — P&L

if[iEJEEZA

MEEZA is consistently increasing its data center capacity to cater to the growing demand...

Key operational KPIs - total racks (#) & utilization (%)

...leading to substantial growth in DC revenue, whilst driving a complementary cloud service...

Data center and cloud services revenue (QAR m)

____________ |/ -_________—-~/
o AeaeRra21I% Aener 27.0% ]
2,549.0 11.4
2,359.0 8.2
1,567.0 0.1
O//’_;i/ —© 125.6 e
° 9 92.7
69% 82%
r T T 1 r T T 1
2020A 2021A 2022A 2020A 2021A 2022A
Total racks —O— Utilization u{; Data center Cloud services
R
..further evidenced by MEEZA's top-line growth... ...all while crystalizing value through cost optimization
Total revenue (QAR m) and EBITDA (%) Net profit (QAR m)
------------- S Bt T
_ {CcAGR:11.3% | " CneR 22.4% )
___________ _/—\ S
3529 -
328.3 a 52.1
284.9 0
34.8
o— 5 — e —0
35.4% 32.0% 35.1% 12.2% 13.4% 14.8%
2020A 2021A 2022A 2020A 2021A 2022A
Total revenue —O— EBITDA margin Net profit —O— Net margin

MEEZA'’s financial performance is underpinned by its position as a market leader in the data center space




Key financial highlights — Balance sheet

if[iEJEEZA

MEEZA’s balance sheet features a growing fixed asset base...

Total assets (QAR m)

—-—— -

..significant cash reserves...

Total cash (QAR m)

! 63.4% Jl | 15.2% J'
1,167 1,152 266
236
981 203
411 400
483
251 243
156
343 505 508
r T T 1 T T 1
2020A 2021A 2022A 2020A 2021A 2022A
Fixed assets Receivables Other assets T = Capex / revenue u{;
L
.low leverage (net cash position) ...and consistently improving KPIs
Total liabilities (QAR m) Return on assets, return on equity, dividend payout (%)
{206 A L 55
94.9%
474 472 ’
0,
75.0% 63.3%
332 181 160
6.4% e
129 148 5.4% ‘O—’/’—C)
148 O
O = 4.5%
2020A 2021A 2022A 2020A 2021A 2022A
Lease liabilities ~ Borrowings  Other liabilities < = Net cash Dividend payout ratio

—O— Return on assets —O— Return on equity

MEEZA'’s financial position is underpinned by a growing fixed asset base, significant cash reserves and low leverage

17




Table of contents

& y——9
MEEZA

| Overview of offering and listing terms Page 3

Il ®% Business and operational overview Page 6
e . .

1] 0’ Macroeconomic and ICT market overview Page 12
/'I . . .

IV al Financial overview Page 15

v 2as Dividend policy Page 18
©<0 _ .

\ ¢on Listing process and risk factors Page 20

18




Dividend distribution policy
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MEEZA

Consistently increasing
profitability

Strong dividend paying
capability

Management aims to
maximize dividend yields
post-IPO

MEEZA has been consistently growing net profits

— In 2022, net profit reached QAR 52.1m

— Net profits increased by 50% between FY20 and FY22

— Net profit margin increased from 12% in FY20 to 15% in FY22

MEEZA has historically re-invested its profits to grow its data center capacity and increase product offerings to further enhance shareholder value

During FY20 and FY22 MEEZA declared and paid average dividends of QAR 33m per annum

MEEZA'’s ability to generate strong recurring free cash flow is underpinned by long-term contracts with hyperscalers and the ever-increasing need

for more data center capacity

The Company’s Board of Directors deem a robust dividend yield to be essential post-IPO for creating shareholder value

— Target dividend yields are expected to be in line with QSE average yields subject to availability of distributable profits and Board of Directors’

approval

The Company intends to declare and distribute annual dividends with a view to maximizing shareholder value commensurate with the ongoing capital

and funding requirements of the Company

19
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Indicative timetable of key events MEEZA
Jasnuunat:'?/y2(1)i3 Launching the book building process 1
I\/I\Ig:::;‘(;zi Closing the book building process 2
i:::;‘(’)zzg Publishing of the Offering Prospectus, newspaper announcement and marketing campaign to launch 3
I:::dzaoyzg IPO subscription opening date for Retail Investors 4
Monday 19 . . .
IP forR Il
June 2023 O subscription closing date for Retail Investors 5
e 2B Allotment of Offer shares and refund of excess application amounts, if any 6
June 2023
Sunday 9 . . . . .
July 2023 Issuance of the updated commercial registry certificate of the Company, reflecting status as QSTP LLC (Public)
First day of trading to be during July 2023, subject to obtaining the listing date confirmation from the respective regulatory
July 2023 authorities 8

Notes: The timetable is indicative and subject to change
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Risk factors (1/2)
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1]

Risks relating to the
Company

Changes in regulations applicable to the Company, including taxes

Risks relating to the interruption or the failure of IT systems

Risk of increased competition from new entrants in the sector

Risk related to reliance on certain markets

Logistical risks

Risk of inability to maintain the required certifications/licenses

Business strategy risk

Risks relating to the Company not paying dividends or paying less dividends than anticipated
Risks of legal disputes related to the Company’s business and to extraordinary legal disputes
Risks relating to capital expenditures

Pensions and end of service gratuities risk

Risk of saturation in the Qatar market and inability to grow

Risks relating to the Company’s suppliers and customers

Risks relating to the inability of adapting to the customer requirements

Risks relating to contracts with government and government-related entities

Risk of turnover of key employees/managers

Risks relating to breakdown in the Company’s facilities

Intellectual property risks

Risks relating to the Company’s inability to obtain comprehensive insurance coverage for the risks associated with its business

Interest rate risks

Liquidity risks

Credit risk

Risks to brand and reputation

Risk of loss of key customers

A complete list of risk factors is included in the Offering Prospectus; all risk factors shall be read in conjunction with the Offering Prospectus
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Risk factors (2/2) Vi Shiza

2]

Risks relating to Qatar and
the GCC

Bl

Risks relating to the ICT
industry

4]

Risk relating to the
offering and the offer
shares

Other risks

Risks relating to Qatar's reliance on the energy sector

Risks relating to diversification of Qatar’s economy

Inflation risk

Risk of changes to the Qatari Riyal, other regional currencies, pegging against the US dollar or floating of the Qatari Riyal may lead to currency
instability

Dynamic legislative environment in Qatar and risk of changes to laws or regulations

Risks relating to operating in the region

Risks relating to political concerns in the broader MENA region

Change of tax law risk

Risk of Qatar’s Commercial Law and proposed bankruptcy filing provisions

Risks relating to competitiveness of the IT service and data center industries
Risks related to cybersecurity insurance requirements

Risks related to inability to comply with high service levels

Risks related to power supply concentration

Risks related to local and global climate conditions

Risks related to increasing environment and climate-conscious decision-making

Risks related to the absence of prior trading market and difficulty in exiting after the Offering

Risk that the shares may not be suitable investments for all Investors

Risk of substantial future sales of shares by Founders and adverse impact on the share price

Risks relating to control and limitations on ownership

Risk that future issuances could dilute value of the shares

Emerging markets deemed to be more volatile and riskier compared to developed countries and financial markets

Qatar Stock Exchange is an emerging market with no guarantee of consistent liquidity

COVID-19 and other epidemics or pandemics

A complete list of risk factors is included in the Offering Prospectus; all risk factors shall be read in conjunction with the Offering Prospectus
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